The Inevitable sale;
third party or insider?

JOIN BB&T AND GREGORY, SHARER & STUART TO LEARN MORE
ABOUT EXIT PLANNING FOR YOUR BUSINESS.

M Business planning steps if you plan to sell in 6 months or 6 years from now.
B Who are buyers and how to identify them?
B What are good qualified buyers looking for?

B What is the company worth and what can you actually get for it?

SPEAKERS:
Chris Curtin, Bankers Advocate, M&A Firm
Darren Mize, ASA, GCF Valuation, Valuation Analyst
Michael Fleischhauer, CFP, BB&T Wealth Management

SEPTEMBER 25,2008 FROM 4:30 TO 6 P.M.
BB&T Board Room
360 Central Avenue, 16th Floor, St. Petersburg, FL 33701

Please RSVP by September 19, 2008
to Lauren Collins at 727-502-3745 or lcollins@bbandt.com.
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